CHAPTER 8: REAL ESTATE AGENCY LAW

CHAPTER 10: TYPES OF REAL ESTATE CONTRACTS (PAGES 226-242)

1.  What term does BRETTA use to define an agency agreement with a buyer, seller, tenant, or landlord?  What term does BRETTA use to define a licensee’s interaction with either a client or customer? 

2.  What is the difference between a General Agent and Special Agent and recognize examples of each as they relate to real estate agency contracts of employment.

3.  Understand how a Fiduciary relationship exists under general agency law.  Does BRRETA recognize this concept?

4.  What exceptions might there be to an Agent's obligation to follow a client's instructions? 

5.  If a seller feels that the real estate salesperson hired is not doing a good job, with whom might the seller best share this opinion?

6.  Recognize what disclosures BRRETA requires licensees who represent sellers and landlords to provide for all customers. 

7.  How does the Georgia Stigmatized Property Act affect a licensee’s disclosure requirements?

8.  Does “Puffing” violate a licensee’s duties toward a customer?  

9.  What advice might a licensee give to a client who wants to cancel a legally binding agreement?

10.  When a listing broker or seller passes on information about their property to another agent who represents a buyer, aside from relaying of information to the buyer client, what further obligations might this buyer's agent have to the client in this matter?   

11.  How might a listing agent working with a buyer avoid a situation of dual agency?

12.  If a salesperson represents a client as a Designated agent, does this representation create Dual agency? Why or why not?

13.  Recognize services an Agent may offer to a Client as compared to those services offered to a Customer.  What does a licensee owe to both customers and clients at all times? 
14.  What is subagency?  Why is it no longer commonly practiced in Georgia? 

15.  Is there any part of the listing contract a licensee might alter without the client's approval?

16.  What is compensation in the employment contract between Broker and Seller normally called? How is compensation determined?

17.  Does subscribing to a Multiple Listing Service create an agency relationship? Why or why not?

18.  Recognize those specific actions that terminate an agency relationship? 

19.  Recognize what agency disclosures licensees are required by BRRETA to make when creating employment contracts with sellers or buyers.

20.  Understand the three types of Listing Agreements with particular emphasis on the one most commonly used by brokers.

21.  Which services does the Listing employment contract normally allow Brokers and their affiliates to perform? Might this specific employment contract allow the licensee to sign a contract for a client?

22.  When does a Broker earn their compensation? When might they normally receive this compensation?  Under what circumstances might a licensee receive compensation from a broker other than the one with whom an affiliation agreement has been signed?

23.  With regard to when a broker earns employment compensation, what happens if buyer and seller mutually agree to cancel contract?

24.  What is a safety clause in a Listing Contract? Is it automatically created in the contract for a specific time period?

25.  Recognize examples of net listings.  What should a Georgia Real Estate licensee know about these types of listings?

26.  Understand the types of agency relationships included under BRRETA.

27.  What type of reimbursements might an agent expect from a client? For what specific services would an agent normally NOT expect reimbursement?

