CHAPTER 18: LICENSE LAW
1.  When asked by the purchaser in a binding agreement with a seller when the Broker might deposit their Earnest Money check, how should a licensee respond?

2.  Recognize the basic requirements necessary for real estate salesperson's license and for a Broker's license.

3.  Brokers are the only Real Estate licensees who may incorporate.  True or false?

4.  Are there any circumstances in which a Broker might delay depositing an Earnest Money check?

5.  When a salesperson/licensee advertises a client’s real property, what name must be a part of the advertising copy?

6.  What must a licensee do with offers received on a listed property if there is already an accepted contract agreement on the home?
7.  To whom might a licensee offer a referral fee?

8.  With respect to proper supervision of agents and management of brokerage activities, recognize specific procedures for which a broker might be responsible. How might broker supervision differ in an employee vs. independent contractor status for affiliates?

9.  Recognize the key points of information that an Affiliation agreement with a Broker might provide for a salesperson/licensee.

10.  In what situation might a salesperson NOT be required to inform his broker of personal real estate business that the salesperson might be involved in?

11.  What is the maximum number of brokers in Georgia with whom a salesperson might affiliate?

12.  Regardless of how a Real Estate Brokerage Company takes title of ownership, the company must be issued what 2 licenses from the GA Real Estate Commission?

13.  A broker must create a separate trust account for each branch office.  True of False?

14.  Branch offices must be managed by a real estate licensee.  True or False?
15.  A trust account must be of what specific type?  Regarding trust accounts, what specific information must a broker provide to the real estate commission?
16.  May a Broker refuse to honor a salesperson's request for a transfer to another company if that salesperson owes the broker office fees?

17.  Under what condition might a Broker pay a COMMISSION to a salesperson/affiliate's Assistant?

18.  Recognize the membership makeup of the GA Real Estate Commission. Is the Real Estate Commissioner a member of this Commission? Explain. May the Real Estate Commissioner possess a real estate license? Be specific in answering this last part. 

19.  From what sources of income MUST the GA Real Estate Commission's budget come? The Research, Education, and Recovery Fund is funded from what source?  License Law requires this fund to always keep what balance?
20.  Who may file a grievance to be compensated from the Education, Research, and Recovery Fund? What steps must be taken to receive this money? What sums of money might be awarded from this fund?

21.  Under what circumstances might the Georgia Real Estate Commission investigate a licensee?

22.  If a licensee is accused by someone of unethical or illegal behavior, at what point in this legal process would the licensee be required to notify the Real Estate Commission?

23.  How might a licensee appeal a revoked license?
24.  Recognize those actions that would constitute Unfair Practices under License Law.

25.  Would practicing Real Estate licensee activity without a license be considered an unfair practice?

26.  The real estate commission’s authority comes from what source?  What specific authority is granted to the real estate commission? What powers does the Commission NOT possess?

27.  If a salesperson waits four months after passing the state prelicense exam to either activate or place the license on inactive status, would the salesperson be required to retake the state exam?  Would waiting four months before activating a license result in any other penalty?

28.  What happens if a licensee fails to complete the 25 hr post license course in the year after he/she obtains a license? What are the CE requirements for a licensee?

29.  Specifically, what three things must a Broker prove to avoid liability for the actions of an affiliate licensee?

30.  Identify the Federal Anti-trust law and the two GA Anti-trust laws and be able to recognize how the two GA Laws differ.
31.  Recognize examples of  anti-trust or monopolistic activities in real estate. 
32.  How does the “tie-in” contract violate antii-trust law?  How does this contract differ from a “tie-in” “guaranteed sale” contract?  Be specific.
